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English Transcript

Moderator: Ladies and gentlemen, good day, and welcome to the Servotech Renewable Power
System Limited Q1 FY26 Earnings conference call hosted by Ventura Securities Limited. As a
reminder, participant lines will be in the and there will be an opportunity to ask questions after
the presentation concludes. Should you need any assistance during the conference call, please
signal an operator by pressing * and then 0 on your touch-tone telephone. Please note that this
conference is being recorded. Before we begin, | would like to point out that this conference call
may contain forward looking statements about the company, which are based on the beliefs,
opinions, and expectations of the company as on date of this call. These statements do not
guarantee the future performance of the company, and it may involve risks and uncertainties
that are difficult to predict. | would now like to hand out the call to Mr. Amit Patel from Ventura
Securities. Thank you, and over to you sir.

Amit Patel: Thank you. Good day ladies and gentlemen. On behalf of Ventura Securities, |
welcome you all to the Servotech Renewable Power System Limited Q1 FY26 Earnings conference
call. The company is today represented by Mr. Raman Bhatia, founder and managing director,
and Mr. Vipin Kaushik, finance controller. | would now like to hand over the call to Mr. Raman
Bhatia for the opening remarks. Thank you, and over to you sir.

Raman Bhatia: Thank you. Good evening, everyone, and a very warm welcome. I’'m delighted to
have you join us today as we discuss Servotech Renewable Power System Limited’s performance
for Q1 FY2025-26. Our journey at the beginning of this financial year has been both exciting and
encouraging. We’ve recorded robust growth, underpinned by our efforts to strengthen India’s
EV charging infrastructure and solar products. These results reinforce our position as a
frontrunner in the green energy transition and reflect the growing trust in our vision and
capabilities.

As we look to the future, we aim to deepen our impact by ramping up domestic manufacturing,
scaling our innovations, and taking our Made in India solutions to international markets. With
future-ready products and strategic expansion plans, we are committed to empowering cities,
industries, and individuals, driving sustained progress while shaping a cleaner, smarter, and more
connected energy ecosystem worldwide. | am pleased to share the financial highlights for the
first quarter of this financial year 2026. Our team’s dedication to innovation, sustainable growth
strategies, and effective execution of our order book has delivered excellent results,
demonstrating the strength of Servotech’s strategic approach.



Looking at our standalone performance for the quarter, we’ve seen remarkable growth in our
revenue compared to the last financial year’s Q1 performance. Our total revenue surged by 28%,
reaching %12,513.59 lacs compared to X9,775.48 lacs in the previous year. This strong
performance translated directly to our profits. Our EBITDA witnessed a significant jump of
63.65%, climbing to %1,423.17 lacs from X869.66 lacs. Finally, our Profit After Tax (PAT) also
showed robust growth of 59.18%, reaching X755.06 lacs, up from 474.34 lacs, reflecting
enhanced operational efficiencies.

Now, focusing on the first quarter of FY26 on a consolidated basis, we continued to build on our
momentum. Our total revenue grew by a whopping 22% to X13,716.54 lacs, up from X11,243.92
lacs in Q1 FY25. Our EBITDA saw a significantly better rise of 26.87%, increasing to X1,038.18 lacs
from X853.74 lacs in the corresponding quarter last year. Our PAT for the quarter also
demonstrated a growth of 1.36% to X455.06 lacs from X448.94 lacs in the same period last year.
Overall, these figures demonstrate a strong financial performance for the quarter, highlighting
our growth momentum and improved profitability. We are excited about the future and remain
committed to delivering sustainable value for our stakeholders.

| also wish to add that Mr. Errol Musk, who is the father of Elon Musk is also coming on board as
a Global Advisor and we are also hoping that we will start so many things in internationally. Thank
you.

Moderator: Thank you sir. Ladies and gentlemen, we will now begin the question and answer
session. If you have a question, please press * and 1 on your telephone keypad and wait for your
turn to ask the question. If you would like to withdraw your request, you may do so by pressing
* and 1 again.

Dear participants, if you have any questions, please press * and 1 on your telephone keypad.

The first question comes from Mr. Himanshu Mahto, an individual investor. Please go ahead.
Mr. Himanshu, please go ahead with your question sir.

Himanshu: Hello?

Raman Bhatia: Hello

Himanshu: Hello sir, and hello everyone. Actually, | had the same question about Errol Musk as
you just mentioned that they have joined you as a global advisory member this year. So are you



planning to get his help in improving your technology and infrastructure, or are you planning to
tap into the global market with Mr. Errol Musk?

Raman Bhatia: We're planning to tap the global market with him. We’re at par in terms of our
technology, and we’re handling the technological part pretty well ourselves at this point so | think
we don’t need his help at this point in technology. However, we’ve been working with him on
some things behind the scenes that we can’t disclose yet.

Himanshu: Okay Sir. That was all from my end. Thank you sir.

Raman Bhatia: Thank you.

Moderator: Thank you sir. The next question comes from Shruti Tripathi from SME India Fund.
Please go ahead.

Shruti: Hi sir. My question is that right now the government is pushing towards the rooftop
installation. So, how is Servotech planning to scale in the EPC business.

Raman Bhatia: We’ve been in the EPC business since 2014 and currently we’re actively working
in alignment with the PM Surya Ghar Yojana. That’s exactly why we recently acquired stakes in
Rhine Solar as a backward integration through solar panel manufacturing. | am happy to share

that it has been successfully implemented since have been very serious about this.

Shruti: Okay. Sir, my next question is that you were working on a 16 MW Solar Rooftop order for
MP government. So what is the progress and revenue visibility in this project?

Raman Bhatia: I'm sorry, can you repeat yourselves?

Shruti: Sir, you’ve been working on a 16 MW project with the MP Government.

Raman Bhatia: That’s Right.

Shruti: So, what is the update on it’s execution and revenue visibility on the project? When can
we expect to see the updates on these?

Raman Bhatia: I'd say that we can expect the execution and updates on this project by the last
month of the second quarter or by the end of the third quarter.



Shruti: Thank you sir. And congratulations on achieving such great numbers in the first quarter.

Raman Bhatia: Thank you.

Shruti: That’s all from my side.

Moderator: Thank you ma’am. Dear participants, if you have any questions please press * and 1
on your telephone keypad.

Next question comes from Neha Malhotra, an individual investor. Please go ahead.

Neha: Hello Sir.

Raman Bhatia: Hello

Neha: So my question is, your company has received a lot more order in the solar segment
compared to EV. Is Servotech currently focusing more on solar?

Raman Bhatia: Servotech has been focusing equally on both solar and EV however, as we’ve
discussed in previous con call, fortunately or unfortunately, there are many challenges related to
the EV infrastructure that the government is still working on. Until these challenges exist, there
will be slow progress in the EV business. Servotech can’t just stop and has to ultimately bring in
business, so we’re working slightly more in the solar sector for now.

Neha: Okay Sir. | have one more question for you. You recently acquired 27% stake in Rhine Solar.

Raman Bhatia: Yes.

Neha: So are you exactly planning for the future with them? Are you working on a new solar
technology?

Raman Bhatia: We've acquired Rhine Solar for backward integration and ultimately improve our
profit margins. Also, the government is putting a lot of emphasis on DCR components, so we’ve
made this investment based on that, so we can improve our supply chain as well.

Neha: Okay Sir. Thank you so much sir, and congratulations for your great results.

Raman Bhatia: Thank you



Neha: Thank you.

Moderator: Thank you ma’am. Next question comes from Tushar Gupta from SM Equity. Please
go ahead.

Tushar: Hi, sir. The revenue and profitability highlights from Servotech delivered, | think, 21.9%
year-on-year revenue growth,right? So, which were the verticals, which led to this performance?
Was it EV charger, solar EPC, or power electronics?

Raman Bhatia: | couldn’t understand your question completely. Can you repeat it?

Tushar: Sir, which verticals, EV chargers, Solar EPC, or power electronics led to this year-on-year
revenue growth of approximately 22%?

Raman Bhatia: Speaking of the current year, the major revenue is from solar and energy storage.

Tushar: Okay. And how are you looking at this new quarter, the second quarter, in comparison
two...

Raman Bhatia: There’s going to be some pressure in this quarter, since there is a gap and
pressure from the government in the supply and demand of DCR components. Due to all of this,
there is going to be immense pressure on the supply chain which has already started. Let’s see
how we’re going to tackle it. We'll try our best.

Tushar: Okay. And | also saw the gross profit increase year on year. What were internal initiatives
that helped improve this profitability apart from acquiring or investing stake in Rhine Solar?

Raman Bhatia: We’ve been working a lot in this direction to get more suppliers and trying to
improve our backward integration so that we can improve our profit margins.

Tushar: Okay. And, right now we can say that the government is pushing a lot on battery energy
storage systems. What is Servotech’s take, take on battery energy storage systems?

Raman Bhatia: We had already started this a long time back, and I’'m happy to share that the first
energy storage system for BSES in Delhi was installed by Servotech in 2021. And we’re working
tirelessly, and we’re working a lot with the UP government in the energy storage domain. We're



also selling a lot of energy storage systems through our distribution and channel network, and
we’re very serious and we’re trying to grab some bigger projects as well.

Tushar: And we are seeing consistent revenue performance QoQ, even with the seasonal impact.
Does this indicate greater predictability on a business mix?

Raman Bhatia: Can you repeat yourself?

Tushar: Sure. We have seen consistent growth in the business numbers, financial numbers YoY,
QoQ, right? So, does this mean or indicate predictability in your business mix? That this kind of
revenue growth will be there YoY, QoQ profitability growing QoQ. Is there any predictability that
you can see on QoQ or YoY in terms of business revenue coming from?

Raman Bhatia: We also have to look at it and think out of the box, since there are so many
challenges we need to simultaneously work on innovative products, services, and methods. For
instance, there is the PM Surya Ghar Yojana, so we have carried out many initiatives in alignment
with the scheme. We're also working a lot to increase and expand our channel network. On
average, we're trying to add at least two channel partners on a daily basis. All these initiatives
will definitely provide us with a lot of benefits in the future.

Tushar: Okay. Understood. Thank you so much.

Raman Bhatia: Thank you.

Moderator: Thank you sir. Dear participants, if you have any questions, please press * and 1 on
your telephone keypad.

Dear participants, if you have any questions, please press * and 1 on your telephone keypad.
The next question comes from Nicholas Rothman from Nepean Capital. Please go ahead.
Nicholas Rothman: Yeah. Hi. Thanks for taking my question. So, just a couple for you. What I'd
like to know is, | wanna understand what is your customer mix? Like, what percentage of your
sales are coming from the public sector versus the private sector?

Raman Bhatia: This is around a 60-40 mix. 60% from the tenders, projects, or PSUs, Government,

State, District, State government that we are talking that is around 60%. 40% is from the retail
market, channel distribution, e-commerce, these all mix.



Nicholas Rothman: Okay. Understood. Now, what is your revenue mix by product type? Like, |
have seen your range of products. So, I'm just trying to understand.

Raman Bhatia: Last year EV, last 2-3 years EV side was around 60-70% of the total revenue. This
year, it will be reversal. It will be pivot and solar will be around 60% or 70%.

Nicholas Rothman: Okay. So, you're saying EV is while 60-70% and solar was 30-40% and this
year, it's reversed?

Raman Bhatia: Yeah. Just because | told you already, there are some infra issues, so many things
which Government is trying to solve. Till time, there is some slow-down. But we cannot stop or
we cannot stay so that that's why we changed our priorities and we are more focused on where
we can get more business. We have to think of all of this since we need to grow regardless.

Nicholas Rothman: How about, for example, | see here that you are initially manufacturing LED
backup off-site and concentrators and UV-C devices. Are you still?

Raman Bhatia: We're still working on that sir, those are different verticals that are still ongoing
today however, there are more important verticals, and we’re focusing on pushing forward our
core business verticals for now.

Nicholas Rothman: Okay. And sir, just one more question. | was just was reading about this Errol
Musk thing in the news, bringing him onboard as an Adviser. I'm just trying to understand how is
Errol Musk going to contribute to the company's success moving forward?

Raman Bhatia: | know one thing that if you're the average of the five people you keep around
you, that is very standard only. So, when we are having us in a surround these type of people, so
the connects are very big. And we’re already working with them with so many governments of
different countries on how to deploy chargers in those countries or how we can supply solar
systems in those countries. For that we have already taken one step. That is we are just coming
with a new subsidiary in UAE, to Qatar, Gulf countries, GCC and African countries.

Nicholas Rothman: Okay.

Raman Bhatia: So, if pressure is in Indian market due to infra or these things on EV chargers then
we can think about how to supply in other countries. So, we are looking on that.

Nicholas Rothman: And you’ve made some progress on this?



Raman Bhatia: Already, sir. Already.

Nicholas Rothman: Already. And do you export anything today?

Raman Bhatia: Yeah. | think if you go through last two years' balance sheet, then you will find
around 5-8% our total revenue is from export.

Nicholas Rothman: Okay. | understand. Okay. Great. Thanks so much. | appreciate the
opportunity.

Raman Bhatia: Thank you.

Moderator: Thank you, sir. Dear participants, if you have any questions, please press * and 1 on
your telephone keypad.
The next question comes from Ashim Shah, an individual investor. Please go ahead.

Ashim Shah: Hello? Yes? Yeah. So, sir, my question for you is that if you look at the consolidated
report for this yaer’s quarter, then they have been quite less, so 1.36% since you’ve so many
subsidiaries and Servotech, of course, has been doing well, | guess. So, is there a particular reason
that there is a dip in profits this time?

Raman Bhatia: You can see consolidated profits are less this time, there are a few reasons behind
it. We sold out a few shareholding,s and when you sell our shareholdings, the profits from it are
not reflected in the consolidated report, you can only see that in the standalone reports. So what
you’re seeing is its impact of 2 to 3 crores however, if you look at the independent, individual,
standalone report they this impact won’t be there.

Ashim Shah: Yes sir, but there have been more subsidiaries now in last one year, | guess. There
has been Incharz, Servotech EV Infra, and Servotech Sports. So, how have they been performing
in terms of consolidated?

Raman Bhatia: So, all of those companies have been working in their areas since the vertical is
common. And all of these are not subsidiaries. Technically, these are SPVs. These are created to
safeguard the interest of independent and individual shareholders. That’s the reason why you
can see these many subsidiaries of Servotech. Technically, these are SPVs.

Ashim Shah: Okay sir. Thank you for that clarification. Yes. That's all for me.



Moderator: Thank you, sir. Dear participants, if you have any questions, please press * and 1 on
your telephone keypad. Dear participants, if you have any questions, please press * and 1 on your
telephone keypad.

The next question comes from Vibhor Jain from SPRS LLP. Please go ahead. Mr. Vibhor Jain,
please go ahead with your question, sir.

Vibhor Jain: Hello, sir?

Raman Bhatia: Yes.

Vibhor Jain: Sir, we’ve received some information that you’re planning to set up business in Dubai
a free-zone company, so can you please share what are your future plans for the company?

Raman Bhatia: For the future of the company we’re planning to firstly tap into different nations
and countries. When we get the volumes then we'll try to get the benefits which are available
with the GCC countries, different different subsidies and so many treaties, GCC with other
countries. So its benefit we think would be that we’ll become more cost effective than China, so
we’ll be working on it, and we are planning to set up a manufacturing unit there as well.

Vibhor Jain: Okay, sir. Thank you.

Moderator: Dear participants, if you have any questions, please press * and 1 on your telephone
keypad. Dear participants, if you have any questions, please press * and 1 on your telephone
keypad.

The next question comes from Jitesh Sharma, an individual investor. Please go ahead.

Jitesh Sharma: Yeah. Hi, hello, sir. Jitesh Sharma this side. Very congratulations sir for these
amazing numbers. Sir, | have two to three questions for you. Firstly, I'd like to know what number

of AC chargers we can expect in Q1.

Raman Bhatia: I'm sorry, actually, | don’t have an exact answer or number on me at this time
upfront. | don't think | have an answer for that.

Jitesh Sharma: Okay. Let me ask this question slightly differently.



Raman Bhatia: We can give you a percentage, but | can't give you our total revenue is 62% in EV
in first quarter.

Jitesh Sharma: Okay Sir, | want to know, tell me if I'm right, our stated capacity for DC charge is
12,000 units per annum, so what is the current utilization if you can tell me about that?

Raman Bhatia: I'm sure I've answered this question in 2-3 questions that unfortunately there is
a little pressure on this due to Government or everything since today, the largest consumer for
this is the Government itself and there are a lot of issues in infrastructure that the Government
is trying to solve relentlessly so much so that they’ve completely changed their scheme
accordingly. The scheme was originally FAME Il which was later convered to PM E-Drive scheme.
Am | clear? That’s exactly why they changed the scheme.

So, due to all these changes a pressure has developed on revenue and all. And because of this
our production capacity is not being used completely. Since, our production capacity is not being
used completely, we have started exploring markets beyond India so we can use our complete
production capacity in those markets. That is the plan. That is why we are coming up with the
UAE companies, subsidiary.

Jitesh Sharma: Sir, how much time would it take to execute this plan. Is that going to take like a
year or will it be started immediately?

Raman Bhatia: We’ve already started working on it sir. The company will be started before
August 15. That's our plan.

Jitesh Sharma: Okay, sir. And sir since you’re planning to push on solar until then. So margin wise,
are both EV and solar the same, or how is it? Like, are margins better at solar less or high or how
is it since solar is a very competitive space?

Raman Bhatia: Sir, you can check the results for the last 4 quarters and tell me have GP-wise
margins improved or declined, you’ll understand yourselves. We are focusing on increasing the
profits. GP has improved, EBITDA has improved, and profits have increased. | don’t know what
to answer if you still have this question.

Jitesh Sharma: Sir, I’'m asking this because our profile is going to change, right? Now, if |
understand it right, we will see more of a solar.



Raman Bhatia: Sir, I'd like to clarify that you're getting it all wrong. There’s going to be no change
in the company’s profile. We’re continuously working equally on both the segments. When you
move forward, it’s natural that sometimes one segment does better while sometimes, the other
performs better than the other. It’s not like that we’ve changed things now, it has always been
like this. Instead, our shareholders should be happy that the management didn’t make excuses
that there is pressure on one of the products so we couldn’t work on the other.

We're carrying all the segments forward with innovative approaches so we can bring in more
business and profits to run the whole ecosystem, so that everyone can get benefits out of it.
We’re constantly working on it. | believe we should be appreciated for it.

Jitesh Sharma: Sir, of course we are appreciating you for that, | don’t deny that and we’re with
you. Sir, | should know this because | want to find out what’s going on in the business, right?
That’s why I’'m asking these questions.

Raman Bhatia: I’'m trying to convey the same thing, and I've said it before. I’'m repeating myself,
this pressure is not permanent. There’s a specific time for everything. If we talk about balancing,
then at any point in an ecosystem, it’s very simple, if you’re walking on a road, and if the road
gets clogged by a traffic jam, then we try to find out what’s causing the traffic, and let’s say you
find out the traffic is caused by the rain which had caused watter clogging that ultimately caused
the jam.

When you cross a particular level then your speed would increase all of a sudden. Then you drive
for a long time and realise that there is something that’s causing the

Now as soon as you cross that one particular level, then suddenly your speed increases. And then
you running very far, then suddenly it seems that if there is something issue because there is a
jam and there is jam because there is a lot of people because many people reach there, then it
goes on continuously. This is called Business, this is called Life.

Inside all this, we are managing these things every day and that is why it is a core team and they
are a leader who has to solve them all. So that, we should do anything, the profitability of the
company, the company of the company should not fall. This is our effort and God’s grace on us
that we are getting fruitful results in what we want and working hard and we are getting them
done.

Jitesh Sharma: Okay Sir and Sir, this is a question related to this if | see your media interaction,
social media interactions and podcast for the last six months, then you have given a lot of



aggressive targets on a lot of places for Revenue. Last year's have been met. But this year’s targets
are also very aggressive.

So what is your guidance on this? Will we be able to meet the target you indicated?

Raman Bhatia: Sir, how would things work out if | myself won’t have confidence on my targets?
SIR, | have not committed anywhere that we’d make it. | have also not guaranteed that | will do
it’s because it’s not possible to get things done everytime we want them. That is not necessary.
Sometimes you need to learn to lose as well.

Many times, things don’t go exactly the way we want them to, and that’s okay, but at the end of
the day, our one constant effort is to at least reach the baseline we’ve set for ourselves. So when
we talk about targets or bigger goals, our aim is to achieve them. But we also make sure that we
meet the minimum benchmark, which we call the breakeven, and also look at how we can break
our own benchmarks from the previous year.

So the first thing we do internally, in terms of management approach, is to ensure we cross our
breakeven point. Breakeven means the company should at least earn enough profit to cover all
expenses for the year, so that it doesn’t run into losses. I've never really understood the whole
burn rate concept. I've learned from the Marwaris that in life, profitability is key.

So the first target is to come close to the Breakeven. That is number one. The second is that if we
will be able to do anything better than the last year? So the team is engaged to achieve it. And
the third is the management’s expectation, and work is done based on it. So all three things are
in their place, so what we have been able to do now is that we have beat the last year by going
beyond Breakeven. We always work towards going better than the last time.

So this will always go on and whenever all these things are in place, then the results will double,
and they will come and there is always a desire to go beyond Breakeven. For this, we continue to
work on this. And god has been supporting us in this. That is our way.

Jitesh Sharma: Okay sir. And sir, last question from my side. If | see the last year, especially, the
pattern is something like your Q2 and Q3 were the strongest, okay? They were the best on the

top. So, do you expect to see the same this year?

Raman Bhatia: Please repeat yourself. What was better?



Jitesh Sharma: Sir, if we look at the FY Q2 and FY Q3 results they were the strongest in the whole
year. So, do we see the same pattern this year?

Raman Bhatia: Sir, I’'m repeating the same point again, pressures keep coming. As of today, both
businesses are under pressure. The first pressure is on the infrastructure front. The second one
is related to the DCL component, where there’s a significant shortage of raw materials. This
means that while we have projects in hand, there are execution challenges simply because we’re
unable to procure the required raw material.

Despite all this, our first target remains to beat the breakeven point, that is priority number one.
The second goal is to surpass our benchmark. And third, if we are able to meet our own
expectations, then, by all means, it would be a great success. We will continue working on this
same model. And since we're following this model, I'm not in a position to make any big
statements right now. But one thing is certain, no matter what the quarters say, this financial
year has been one of the best in the last five years. And we aim to continue on this path in the
coming years as well.

Jitesh Sharma: Okay, sir. Thank you very much. I'll get back into the queue and all the best.

Raman Bhatia: Thank you.

Moderator: Thank you, sir. The next question comes from Rakesh Kumar Yadav, an individual
investor. Please go ahead.

Rakesh Kumar Yadav: Yeah, Mr. Bhatia, first of all, | would like to congratulate you on the
fantastic Q2 results. Now, recently we came to know that you've started working on portable
chargers for electric vehicles. So, | have two questions regarding that:

First, how much potential do you see in the EV charger industry? And what are your plans to go
ahead in this industry?

Raman Bhatia: Let me correct you here. There seems to be a gap in your information.

We are not working on portable chargers, that’s the first point. What we are actually working on
is on-board chargers.

An on-board charger is the unit that comes inbuilt within the vehicle during manufacturing. We
are focusing on developing that so that we can become an OEM ourselves. The goal is to secure
a fixed share in the on-board charger segment for all the EVs being manufactured in India. This
will allow us to establish a strong foothold in that market, and I’'m happy to share that we’re
making good progress in this area.



Rakesh Kumar Yadav: Thank you, sir.

Raman Bhatia: Thank you.

Moderator: Thank you, sir. Dear participants, if you have any questions, please press * and 1 on
your telephone keypad.
Next question comes from Chirag Shah, individual investor. Please go ahead.

Chirag Shah: Sir, what you just alluded to that onboard charger or whatever, | missed that word
or the term. So, what is it exactly you said, it will be fixed charger, basically will be fitted onto the
car before it actually leaves the factory?

Raman Bhatia: | understand your point sir.

Chirag Shah: Yes sir.

Raman Bhatia: You must have seen a laptop and an LED TV at home, right? With a laptop, you
get an external adapter — the one that converts AC to DC to power your laptop.

Now, if you look at an LED TV, it usually comes with a simple two-pin plug. You just plug it directly
into a 220V socket, and it starts working.

Chirag Shah: Yes!

Raman Bhatia: When you give 220V power to the TV, the TV actually runs on low voltage. Inside
the TV, there’s a circuit that converts the 220V AC to 12V or 15V DC —that’s how the TV operates.
Similarly, when you get a car, it already comes with a built-in charger. When you charge the car
using an AC charger, it’s actually that internal charger which charges the battery. This process
usually takes about 5 to 7 hours to fully charge the battery.

Chirag Shah: Okay.

Raman Bhatia: And when you charge the battery using a DC fast charger, that charger is external.
In this case, the external charger bypasses the onboard charger and directly charges the battery.
So, without installing this onboard charger, the vehicle cannot be considered complete or
functional.

This component is used in two-wheelers, three-wheelers, and even in e-rickshaws, it’s required
in all of them. We call it the on-board charger, and it is a fundamental requirement for every EV



manufacturer. Currently, these are mostly imported from China or similar markets, and we are
now working to establish our own market share in this space.

Chirag Shah: Yes, alright. For a moment, | thought, as in, you know, like they say in hybrid cars,
that the car runs on its own system. Understood. Thank you for the clarification. Thank you.

Raman Bhatia: Thank you.

Moderator: Dear participants, if you have any questions, please press * and 1 on your telephone
keypad. Dear participants, if you have any questions, please press * and 1 on your telephone
keypad. Dear participants, if you have any questions, please press * and 1 on your telephone
keypad.

There are no further questions. Now, | hand over the floor to Mr. Raman Bhatia for closing
comments.

Raman Bhatia: Yeah, | am very thankful to all of you for joining us and asking your questions. We
are now closing this call. Once again, a big thanks to all of you. Thank you.

Moderator: Thank you, sir. Ladies and gentlemen, this concludes your conference for today.

Thank you for your participation and for using Door Sabha's conference call service. You may
disconnect your lines now. Thank you and have a pleasant evening.

- - English Transcript Ends - -
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